
 

Confessions of a former Booster Mom, 

When our children were in junior high and high school, I was involved in fundraising for extra-

curriculars in some way from 1990 to 2003—sometimes the leader and sometimes a worker bee.  

That is a long time to be getting donations, taking orders, selling things, counting items and money, 

cooking hotdogs, planning senior night, helping with food for road trips, etc.    Basketball, softball, 

volleyball, track, band, theatre for school and then summer ball, 4-H, and the swim team.  Our groups 

heavily relied on the generous donations of local businesses to provide pizza, other foods, drinks, 

raffle items and money.  Wasn’t it great that they had the ability to just give us things!  I hope I gave 

more appreciation than a flippant “Thanks a lot!” 

As with most busy parents, I was working AND helping to keep kids fed at a variety of times to 

accommodate practices, clothed in jeans to fit their growing long legs, and dealing with the joys and 

frustrations of living with them.  I usually followed the practices of previous boosters in buying food 

from Sam’s Club, but in my own personal spending shopped locally…most of the time…didn’t I?   

Like you, I probably thought “birthday gift” for anyone required a trip to Cape or Carbondale to buy a 

certain item of clothing.  Of course that also involved a meal and often other shopping that I perhaps 

could have done locally.  (And we recognize that not all our needs can be fulfilled locally.  So no guilt 

when you do have to go out of the county, but try to keep it in Illinois when possible, please.) 

As a teacher, I voted on how to spend the money the PTO had made from our Fall Festival, with much 

of it coming from donations to the raffles and bingo and prizes and the meal.   However, now that I 

have retired from teaching and am in business,   I see things from another viewpoint.  

There is only so much money that an office or business can donate.  We receive solicitations several 

times a month.  We must decide who gets what we can offer.  We would like to give to all, but it is 

impossible.  Whether sales or service, like our office, businesses rely on the purchases local people 

make--the parents, grandparents, and friends of the student or the community groups they have 

donated to.  Ultimately those dollars spent provide jobs, support community services, and keep our 

economy thriving!  It’s all so much more important than I ever knew!!! 

Our local grocery stores and many of our other business people will work with you to keep the sale in 
the county.  (Sam’s Club won’t be making a donation.)   Be creative with fundraisers, don’t pay some 
company in a faraway state 50% of what you take in—find a local source of things people REALLY 
want and would use.  Think of actual items, gift certificates, $ off, BOGO—so many options exist. 
 

And, remember, 
 

Think    (be aware of what Union County DOES have) 
Shop     (compare prices AND service, you may find a better deal and SAVE LOTS OF TIME right here) 
Buy        ( spend your money with local merchants and service providers when you can) 
Locally (remember our county, our region, and even our state that employs so many in our area) 
FIR$T    ( just try, it makes a bigger difference than you know!) 
 

Learn more at www.ThinkShopBuyLocally.com  or follow our 
group on Twitter @LocallyFirst for updates on great places to 
eat, drink, shop and play LOCALLY!!      
 
Thanks, Evelyn Bailey             evelyn@southerngroup.net   

Southern RE Group, UC Women in Business, UC Economic Development 
Retired Jonesboro School teacher 

http://www.thinkshopbuylocally.com/
mailto:evelyn@southerngroup.net

